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How To Get Anyone To WANT to 
Work With You
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The 

Sales 

Funnel ®



How to close a sale in 5 
questions



Relationships

Rapport Likeability Credibility Respect Trust



Relationships



“STOP trying to be 
interesting,
be INTERESTED”



Solution

The more the client 
defines the solution and 
we respond to that 
proposed solution, the 
more we are perceived as 
a commodity and 

differentiation is then left 
to price

selling is puking!



✓ We need a better approach to 

our green/sustainability 

initiative



2 question strategies



Tell me more about that…



3 Level Question

•Fact

•Observation

•Question 



5 Steps to Handle Any 
Objection



What else___________________________?





Thank You


